Group Expectations and Etiquette

· Pagers/Cell Phones on stun

· Bring your Ideas

· This is a positive energy group

· A when we refer someone it is a reflection on each of us

· Be proactive there is no group leader

· Be of value to each other

· Attend regularly, we give each other inspiration, we get to know each other, or you could end up surrendering your seat

· Bring guests, new energy, new ideas, new referrals

· Develop and use the 30 second commercial

What does a great referral look like?
· You get their card
· You give you network partners card to the referral

· You ask if you can have your network partner give them a call

· You give their card to your network partner

· Follow up with your network partner and the lead

· Remember your quality and your effort are a reflection on the person who referred you

Discussion points:

· Meeting structure?

· How do we invite guests?

· When do we meet?

· Where do we meet?

· Newsletter?

· Cooperative marketing efforts?

· Value added activities and instruction?

· Name for the group?

· Web Page?

· Tools?

· Conflict resolution?

· Business Sector limits and non-compete etiquette?

